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In what may be one of 
the last developable areas
within the confined bound-
aries of Center City, a new
residential neighborhood
coined the “New Loft District”
is emerging. 

This New Loft District sits
around the Pennsylvania
Convention Center, with its
parameter running roughly
from Broad to 10th streets and
from Arch to Spring Garden
Streets. 

It’s an area that hasn’t had a
chance to move forward from
its gritty industrial past. 

That has changed. 

The removal of an indus-
trial designation and the
implementation of two City
Council ordinances giving tax
abatements on new construc-
tion and conversion projects,
have made way for the revital-
ization of this small swath of
Center City. 

“We are the last develop-
ment area in Center City,”
said Alex Generalis. He and
Tom Miles, of Miles &
Generalis Inc., have so far
spearheaded much of the 
conversion in this section of
the city. 

In the past two-and-a-half
years, Miles & Generalis has
converted 300,000 square feet
of old industrial buildings into
loft space, spending roughly

between $100 to $250 a
square foot on each project. 

The team completed its
first building at 429 N. 13th
Street in 1999. The 66,000
square foot building that sits
just two blocks from the
Convention Center was con-
verted into 40 units. 

They temporarily suspend-
ed work in the area as discus-
sion about putting the new
Phillies ballfield centered on
an area several blocks away.
When the stadium issue was
finally settled, they picked
back up. 

They then converted 1214
Arch St. and 428 N. 13th St.,
an 88,000 square-foot build-
ing that has 45 units. The
team has another 200,000
square feet or so on the draw-
ing board and one of those
projects is the conversion of
1027 Arch, a 100,000 square-
foot structure called the
Pitcairn Building named for
the family that operated the
Pittsburgh Plate & Glass Co.

Miles & Generalis, which
anticipates closing on 1027 Arch
in the next few weeks, plans to
transform the building into 77
lofts by next November. Also
under way is 444 N. 13th,
which will eventually be two
50-unit loft buildings, as well
as 201 N. Broad, which is
early in the design process. 

Other developers have
taken notice of the area: 

Philadelphia Management
took on a project in that area

last year, converting 40,000
square feet at 1222-26 Arch
into 40 apartments. 

In recent weeks, Mallin
Panchelli Nadel, a Center
City commercial real estate
brokerage firm, arranged
several transactions in the
“New Loft District.” 

Those recent sales include: 

� 1010 Arch, an eight-
story, 95,000 square foot for-
mer garment factory, bought
for 3.1 million by a private
New York investor. The seller
was a private partnership
going under the name 1010
Partners. The new owner 
has plans to convert the top
floors into about 50 loft style
apartments.

� 144-50 N. 13th, a vacant
70,000 square foot building,
sold by a private New Jersey
owner to a local investor. The
new owner is expected to 
convert the property into
apartments. 

� 1210-26 Buttonwood St.,
a 55,000 square foot building,
bought by RGV Builders of
Doylestown, Bucks County,
for $1.34 million from Odgen
Brothers Office Supply. The
builder anticipates transform-
ing the property into condo-
miniums. 

“Mallin Panchelli should
settle on another building in
the next few weeks. The new
owner plans to convert the
property,” said Ken Mallin,

principal at the brokerage
firm. “There is a lot of other
interest and activity in the
area,” he added. 

The buildings that Mallin
and his firm have sold are,
for the most part, vacant or
nearly so and attractive to
enterprising investors. 

“Generally, these buildings
are ripe for some adaptive re-
use because they are nonpro-
ductive, and they are worth
more as residential properties   

than they are as mixed use,
office or manufacturing”
Mallin said. “There’s just not
much demand for that any-
more. These buildings are
dinosaurs.” 

“The convention center as
well as Chinatown and the
Reading Terminal Market
serve as anchors in this area,
giving it additional stability
and adding to its desirability.”
Mallin said. 

Lofty urban conversions
With the ‘New Loft District,’ developers 
craft a vision for residential living near the
Pennsylvania Convention Center
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The area around 13th and Arch streets is ripe for residential development.
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P H I L A D E L P H I A — A
portfolio of 10 apartment
buildings in Center City,
including historic brown-
stones, has been purchased 
by a Northern New Jersey
investor for $5.13 million.

The buyer was Dr. Roy
Eng, a private investor seeking
entry to the Philadelphia resi-
dential market, according to
Philadelphia-based Joshua
Nadel of Mallin Panchelli
Wentworth Realty LLC,
who represented the sellers.
Ruth Lief Miller, also of
Mallin Panchelli Wentworth,
represented the buyer.

“These properties, some
are a hundred years old,”
Nadel said. “They’re turn of
the century or older and most
are historic brownstones.”

Market who’s who

Addresses of the apartment
buildings include 2040 Locust
Street, 2043 Spruce Street,
1826 Spruce Street and 2129
Pine St., addresses that Nadel
says are “like who’s who
locations for our residential
apartment market.”

The 69 apartments are in
Philadelphia’s Rittenhouse
Square neighborhood, a
pricey and popular downtown
shopping and dining area. The
units are a mix of studios and
one, two-and three-bedroom
apartments. Rents range from
$500 to $550 for studio apart-
ments, $850 for one bedroom
and $1,200 or more for the
largest apartments, according
to  Nadel.

“There are 24 studios, 32
one bedrooms, eight two bed-
rooms and five three-bedroom
apartments,” he said. “These
are really beautiful units.

Some have grand staircases
and beautiful moldings.

“People really enjoy own-
ing these properties because
they’re a vanishing breed,”
said Nadel. “They have King 
of Prussia marble; ornate, 
high ceilings; double doors;
fireplaces; hardwood floors—
features that have become sym-
bols of times gone by. They’re
typical of the kinds of things
Center City tenants enjoy.”

“They’re anything but 
cookie-cutter apartments,” he
explained. “Many of them were
kind of carved out of a mansion
or from single-family buildings
in the 1920s or ‘30s.”

Although the buildings are 
old, they’re not particularly in
need of renovation, according
to Nadel, who said the buyer
plans modest changes.

“The new owner has an
upgrade plan,” he said, “but
nothing big. It’s really more
remedial in nature. The proper-
ties are really in very good 
condition.”

Vacancy rates for the apart-
ments are about 3 to 5 percent,
Nadel said, and perhaps 
even lower. Even though
Philadelphia has been losing
population for decades, the
city has a shortage of market-
rate housing. Successful
efforts to revitalize the Center
City area have helped to make
the area a popular place to live.

“The appetite for Center
City apartments…is very
strong and competitive,”
Nadel said.

“Within the first 30 days of
the listing period, we had
about 16 proposals to pur-
chase the units. Some were
interested in portions of the
portfolio, while there were
three who wanted all of them.
Ruth brought in the buyer

for us. Dr. Eng is from New
Jersey, but wanted to be in
Philadelphia.” said Nadel.

The 10-building portfolio
had been assembled by a
group of investors over a peri-
od of years, Nadel said.

Grew with demand

They were buying one or
two or three a year, he
explained. When they started
buying, the market was just
starting to come alive. They
bought and fixed them up and
raised the rents appropriately.

What’s happened in the
past five years with apart-
ments in Philadelphia is you
started to get university stu-
dents and graduate students
coming into Center City and
it’s created a need for rentals.
It’s created a growth for the
smaller apartment buildings
that had some of these unique
features.

This is the kind of real estate
that you like walking down the
street and pointing to and say-
ing, I own that building.

Central Philly apartments 
earn $5.13 in portfolio sale

Coronado sale 
sets record for 
apartment price

DAN SIMON

Ten apartment buildings in
Center City Philadelphia, includ-
ing several historic brownstones,
were sold as a portfolio to a
northern New Jersey investor for
$5.13 million.

An apartment building
sale in Center City has estab-
lished a new threshold for
the highest per-unit sale
price for the region. 

The Coronado, a 33-unit
building at 22nd and Chestnut
streets, was sold for $5.7 
million, or $175,000 a unit. 

The most recent high-
water price-per-unit was 
the recent sale of Summit
Stonefield in Yardley, Bucks
County. That 216-unit com-
plex sold for $32.27 million,
or $150,000 a unit. 

Most notable about the
Coronado is that it’s in
Center City and that a 
multifamily property in
Philadelphia garnered such a
steep, record-setting price. In
the last two years or so, sales
records of apartment build-
ings have been concentrated
in Philadelphia’s western
suburbs. 

The Coronado was sold
by Pearl Properties, a private
Center City-based real 
estate investment firm, 
to an affiliate of Iron 
Stone Management, also of
Philadelphia. The property is
set up as a condominium
with Iron Stone buying 33 of
the building’s 37 units. Pearl
operated the property as an
apartment complex, renting
out the condos. 

“It’s the first thing we ever
sold,” said Reed J. Slogoff,
principal at Pearl. “We’re
long-term owners and it 
wasn’t an easy decision.” 

Slogoff, who wouldn’t con-
firm the sale price, said that an
offer was made that couldn’t

be refused. He did say that it
was a “superior return on our
initial investment.” 

Pearl bought the 10-story
building four years ago and
spent several hundred thou-
sand dollars upgrading it. Iron
Stone plans to make additional
renovations, particularly to
the common areas. It also
envisions having a doorman
at the property. 

The firm then intends to
sell the units as condomini-
ums, said Joel Wachs, a
partner in Iron Stone. 

The building was origi-
nally constructed in 1910
and designed by Milligan
and Webber. The location
and demand for condos
drove the high sale price for
The Coronado, said Ann
Bailey of CB Richard Ellis,
which represented the seller. 

The transaction was
arranged by Mallin Panchelli
Nadel and CB Richard Ellis. 
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